



VICTORY CHECKLIST
Work diligently to complete this step by step checklist in your first 30 days!  This will keep you “on track” with doing the most important things for success.  If you want to build a strong business, follow the checklist!  If you feel overwhelmed, follow the checklist!  Work to accomplish each of these steps!
Go to www.MaryKayinTouch.com (InTouch) for 1-3

__ 1. I have decided which level of inventory I want to start with and have placed my 1st product order of $___.  An initial STAR order earns you your Star Quarter Prize from Mary Kay’s quarterly prize selection.  Go to InTouch to see prize options.

__ 2. On InTouch, create your password, set up your free MK email, and create your Special Signature Look.  On the homepage, click on the page that says “First Steps” – set up your shopping website, your ProPay account and order your business cards.

__ 3.  I have established an email address to receive all MK information & have opened a MK checking account.

__ 4.  I have visited the video channel at www.victoryvideochannel.com and am excited to tap into the trainings that are available.

Go to www.victoryarea.com (VA) for 4-6

__5.  On VA, click on “New Consultants” and read through all the information in the New Consultant Welcome Packet.  Also, listen to the “Welcome to Mary Kay” recording by NSD Stacy James.  Have your Welcome Orientation with Amie before placing your first order.  Placing your 1st order without all facts could result in a loss of up to $800 in free products to you.

__ 6.  On VA, click on “Unit/Meeting Info.” & “Calendar”.  Our meetings and training events are very important to your success so mark your calendar with all the training events that you can attend.  Email Amie to RSVP for the events you can attend.  You can receive a New Consultant Makeover at the first event you attend if you’d like.

__ 7.  I have made a list of every woman I know with skin – striving for at least 75 women.  (Put a * by people who you would love to have on your MK team --* at least 10 women on your list)

__ 8.  I have attended my first Success Event to be pinned as a New Consultant.

__ 9.  I have prepared my business Grand Opening invitations and I have completed the Business Grand Opening Checklist.  I have booked a time on my calendar to call everyone I invited 48-72 hours before the event & have booked a time to call everyone who could not come 24-48 hours after the event.
__ 10.  I have set dates (to start at my Grand Opening) for my first 30 practice faces and I have completed my “What do I do after my Grand Opening” checklist.
__ 11.  I have made 10 Hostess Packets (Look Book, Business Card, 3 receipts, Hostess Flyer).
__ 12.  I have marked my calendar with my “MK hours” and the training/events that I will attend.

__ 13.  I have tried all the products in my Starter Kit and I have put together my demo roll-up bag.

__ 14.  I have at least $3600 wholesale in regular line products on my shelf to service my clients at profit level.

__ 15.  I have read Mary Kay’s autobiography.

__ 16.  I have written down my “Victory Vision” (the MK dream I have) and have shared it with amie & two other people in my life who are supportive of my business.

__ 17.  I have filled out my New Consultant Survey on VA and emailed my responses to Amie so she can provide great mentoring!

__ 18.  I have set up my MK voicemail. (Ex. Hi, you’ve reached Amie with Mary Kay.  I am unavailable to take your call, but would love to hear from you.  Please leave your name, number and message at the tone.  Thanks and have a great day!)

__ 19.  I have picked out at least one professional skirted outfit to wear to my MK events and appointments.

